TOOL & MANUFACTURING

CUSTOMER SOLUTIONS: #14

HELPING CUSTOMERS DEVELOP

A STRATEGIC ADVANTAGE.

We were helping a long-time customer produce
clutch brakes for transmissions in heavy trucks
using a one-piece, stamped design they
developed in-house. That particular design
required removal of the entire transmission to
replace the clutch brake.

WE THOUGHT ABOUT HOW
THESE PARTS ARE USED.

While pretty typical for the industry at that time, we
saw an opportunity to improve our customer’s product
for their end user. We worked closely with the customer
to design and patent a two-piece, bolted assembly,
made from cast aluminum. It was challenging because
the difference in materials required us to change the
part dimensions and balance its weight vs. strength.
Ultimately, the manufacturing process included precision
CNC milling, assembly, sanding, facing (requiring an
outside bonding process), final inspection and retail
packaging. To make the part efficiently, we invested in

the design and creation of custom mold and trim die.

e
Visit our plant in Auburn, Indiana and see for yourself how for 35+ years, we’ve used the latest technology while ﬁ

applying ingenuity and consistent quality standards to produce an experience our customers call “hard to believe”.

5005 County Rd. 29 ¢ Auburn, IN 46706
0: 260.925.2128

w: www.rathburntool.com

OUR INGENUITY GAVE OUR
CUSTOMER AN ADVANTAGE.

Our creative solution simplified the process for replacing
the part which would save the end user hours of
maintenance and replacement time. Our wide-ranging
capabilities enabled our customer to purchase and
distribute a retail ready part. Bringing that part to market
gave them a strategic advantage and strengthened our
relationship, which is still going strong more than 25
years later. That’s what it’s like to partner with Rathburn.
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